#&> Understanding Your Relationship With a Real Estate Broker in Colorado

By The Estes Valley Board of REALTORS®

When buying or selling a home in the Estes Valley, the way you choose to work with your real estate professional matters.
State law recognizes four distinct relationship types, each with unique benefits. Here’s what they mean for you:

Seller’s Agent: Your Advocate as a Home Seller

A seller’s agent works exclusively for the seller, putting the seller’s interests first with loyalty, good faith, and dedication.
o  Role: Markets your property, negotiates on your behalf, and works to secure the best price and terms.
e Disclosure Duty: Must share all adverse material facts about the property that are known to the agent.
e Agreement Required: A written listing agreement that outlines duties and obligations.
Benefit for Sellers: You gain a trusted advocate who fights for your best deal.

Buyer’s Agent: Your Advocate as a Home Buyer

A buyer’s agent works exclusively for the buyer, ensuring your best interests are protected.
e Role: Helps you find the right home, writes and negotiates offers, and represents you through closing.

e Disclosure Duty: Must tell sellers material facts, including your financial ability to perform and whether you’ll

occupy the property.
e Agreement Required: A written buyer agency agreement setting expectations for both parties.
Benefit for Buyers: You get a loyal partner who ensures you don’t overpay and that your interests are protected.
Transaction-Broker: A Neutral Guide for Both Sides
A transaction-broker helps both buyer and seller through the process without being an advocate for either.
o Role: Presents offers, explains contracts, keeps paperwork on track, and ensures deadlines are met.
e Disclosure Duty: Must share adverse material facts about property or buyer’s ability to perform.
Benefit: Neutral support that ensures fairness and efficiency in the transaction.
Customer: Independent, With Limited Support
A customer is someone who works with a broker but does not have an official agency or transaction-broker relationship.
o  Role: Broker may provide limited services like showing property or preparing contracts.
e  Disclosure Duty: Minimal—broker is not required to advocate for you.
Benefit: Offers flexibility, but comes with the least protection or guidance.

The Bottom Line

Whether you’re buying or selling, choosing the right relationship ensures your interests are clear and protected. Your
broker should be asking you early in the process which relationship makes the most sense for your goals.



